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Since 2011 there is a clearly established Market Access workstream for Germany 
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EU HTA will just add another workstream with similar activities
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Two propositions – and a conclusion

G-BA will always exceed requirements of EU HTA, so EU HTA will not 

impact decision making in Germany.

EU HTA follows German HTA mindset, so don’t expect surprises.

So it will not be relevant for stakeholders in Germany. Or will it?
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